MEET  VOLUME  NUMBER  ELEVEN!  As  we  enter  our  eleventh  year, 
realization  is  strong  that  the  Guild  has  much  to  achieve. 
Your  suggestions  to  our  Board  and  Executive  Director  will 
result  in  improved  services  and  contacts.  This  is  your 
Newsletter.  Why  not  make  use  o f it? 


A MESSAGE  FROM  THE  EXECUTIVE  DIRECTOR 


In  the  short  interim  from  the  last 
Newsletter,  two  new  members  have  been 
admitted  into  NLG.  Welcome  to  H.  Joseph 
Levine  of  Alexandria,  VA  and  Joe  T.  Pollock 
of  Munster,  IN.  Four  other  new  applicants 
are  now  being  considered  by  your  board,  but 
the  vote  is  not  back  yet,  so  they  will  be 
reported  in  the  Next  Newsletter. 

Your  next  Newsletter  will  also  contain 
information  on  our  activities  at  the  annual 
ANA  convention  in  Houston.  Ray  Byrne,  our 
social  chairman,  will  have  made  the  arrange- 
ments. Paul  Whitnah,  in  charge  of  the  NLG 
photo  contest,  will  be  accepting  any  entries 
you  may  submit  to  him  for  this  contest, 
which  has  been  sponsored  by  us  since  our 
inception.  Q.  David  Bowers,  Educational 
Forum  Moderator,  will  have  news  for  you  on 
that  activity,  also.  We  will  go  over  these 
arrangements  at  the  forthcoming  NASC  show  or 
the  Mini -ANA. 

We  are  still  seeking  solutions  to  the 
annual  writers'  awards  which  are  presented 
at  our  annual  Bash.  Our  intention  is  to 
.minimize  the  number  in  order  to  maximize 
the  importance.  For  years  the  same  writers 
have  received  the  same  awards.  Suggestions 
from  the  membership  would  be  greatly  appre- 
ciated. This  is  your  Guild! 


Lee  Martin,  our  Newsletter  Editor, 
reports  he  is  having  a hard  time  selling 
advertising.  Remember  that  advertising 
helps  with  the  cost  of  this  Newsletter.  It 
would  be  quite  sad  if  we  had  to  curtail  its 
frequency,  because  of  support. 

(Have  you  supported  the  fund  honoring 
our  past  great  personalities?) 

Hope  the  New  Year  of  1978  has  been  a 
good  one  for  each  of  you  to  date.  As  stated 
in  my  first  Director's  Message,  the  sugges- 
tion box  is  always  open  - Box  4316,  Irvine, 
CA  92716.  Will  look  forward  to  seeing  you 
members  that  are  able  to  make  these  upcoming 
shows . 


Sincerely, 


Virginia  Culver 
Executive  Director 


THE  U.S.  COMMEMORATIVE  COIN  PROGRAM 

by  Jerome  Remick,  NLG 

Ted  Schwartz's  recent  article  in 
this  Newsletter  stresses  that  we 
numismatic  writers  should  thoroughly 
plan  a concise  and  practical  commem- 
orative coin  program  before  going 
all  out  to  publicize  our  views. 

I have  worked  on  this  idea  in 
Canada  in  the  past  and,  hopefully, 
some  of  my  suggestions  may  soon  bear 
fruit . 

One  is  a coin  commemorating 
Canada  Day  (our  Independence  Day, 
January  1),  a 34  mm  $2.00  nickel 
coin  depicting  a prominent  Canadian 
from  any  walk  of  life.  Also  on  the 
obverse,  the  dates  of  his  birth  and 
death  would  appear  ; on  the  reverse 
the  coat  of  arms  of  Canada,  denomi- 
nation and  the  word  CANADA,  plus 
other  vital  data,  space  permitting. 

A leaflet  would  accompany  the  coin, 
detailing  the  life  of  the  honored 
individual.  Thus,  it  would  give 
Canadians  "roots" . Each  year  a 
different  person  would  appear  on  the 
coin.  (Special  sterling  silver 
proofs  would  be  struck  for  collectors 
and  a practical  price  would  be  about 
$20  for  this  coin.)  The  coin  would 
not  be  part  of  the  yearly  mint  set, 
but  would  be  sold  in  banks  across 
Canada  at  face  value.  The  special 
proof  coin  would  also  be  available 
from  banks.  The  basic  coin  would  be 
nickel.  I have  no  expectation  that 
the  coin  would  circulate,  because  it 
would  be  slightly  larger  than  the 
present  32  mm  Canadian  dollar.  That 
coin  sees  very  little  circulation, 
and  will  be  dropped  soon  in  favor  of 
a smaller  dollar,  similar  to  the 
26.54  mm  coin  proposed  for  the  U.S. 
Our  Canadian  dollar  bank  notes  wear 
fast.. they  have  a life  of  only  one 
year . 

Among  countries  issuing  commem- 
orative coins  are  West  Germany,  East 
Germany,  Poland,  Austria  and  others 
who  are  aware  of  the  profits  coins 
can  generate.  The  idea  is  not  new, 
but  it  is  an  educational  aspect  that 
can  add  pride  to  each  country,  when 
the  deeds  and  faces  of  prominent 
people  become  immortalized.  If 
American  writers  like  the  idea  of  a 
regular  issue  commemorative,  why  not 


and  Con- 


tress  it  to  the  Treasury 
gressional  sources. 

To  minimize  counterfeiting, 
general  issue  $2.00  coin  in  base 
metal  appears  to  be  a logical  barrier 
to  the  "do-it-himself  minter" . I 
would  stress  a yearly  crown-size  com- 
memorative coin  that  would  probably 
be  a souvenir  rather  than  placed  into 
circulation  at  face  value. 

I would  not  tamper  with  the 
designs  on  the  basic  coins  in  circu- 
lation. These  should  be  changed  in- 
frequently. If  new  designs  appear  too 
often,  they  might  confuse  the  public. 

The  50q  and  $1.00  are  so  rarely 
seen  in  circulation  in  Canada  that, 
when  I try  to  use  one,  young  sales- 
girls have  to  ask  the  manager  if  the 
coins  can  be  accepted.  All  of  our 
coins  have  the  Queen's  portrait  on 
the  obverse. 

Guild  members  should  combine 
their  efforts  to  try  and  obtain  a com- 
memorative coin.  Once  that  has  been 
satisfied,  a universal  push  for  a 
change  in  design  of  some  of  the  older 
everyday  coins  might  be  practical. 
Asking  for  too  many  things  at  once  • 
means  the  results  will  be  nil. 

As  for  gold  coinage,  possibly  you 
may  wish  to  hold  that  in  abeyance, 
because  of  the  many  problems  involved 
with  the  continuing  change  in  value 
of  that  precious  metal.  Canada  has 
solved  that  problem  somewhat  by 
offering  their  $100  gold  coin  in 
proof  only  for  $140  in  Canadian  money. 
Incidentally,  you  only  get  one-half 
ounce  of  gold  at  that  price. 

I suggest  you  set  definite  guide- 
lines, with  a special  committee  to 
approve  them.  If  everyone  has  a dif- 
ferent favorite,  chances  are  no  one 
will  be  taken  seriously. 

Canada's  commemorative  silver 
dollar  has  been  around  for  years. 

The  silver  dollar  we  currently  offer 
will  be  changed  to  a $5.00  coin. 
Coincidentally,  the  1978  coin,  a 
silver  dollar  made  of  507,  silver, 
sells  for  $4.50  Canadian  funds.  It 
commemorates  the  XI  COMMONWEALTH 
GAMES.  A suitable  sports  design  i^ 
on  the  reverse. 

There  really  isn't  any  reason 
why  the  U.S.  shouldn't  have  a commem- 
orative coin.  Unity  at  the  source  of 
suggestion  will  result  in  the  goal 
being  reached. 


ANOTHER  MARKETPLACE 
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BY  TED  SCHWARZ,  N.L.G. 


^ Recent  studies  in  various  business  journals  have  revealed  that  rare  coins  are  among  the 
best  investments  anyone  can  make.  They  not  only  appreciate  far  more  than  the  rate  of  infla- 
tion, they  also  surpass  the  stock  and  bond  markets  as  quality  investments.  This  information 
is  causing  many  more  individuals  to  enter  the  rare  coin  market  than  ever  before  and  that  means 
a bonanza  for  free-lancing  N.L.G.  members. 


Most  of  the  members  of  the  N.L.G.  are  extremely  knowledgeable  collectors.  Many  have 
extensive  holdings.  Others  have  taste  and  knowledge  but  few  coins  in  their  possession. 
However,  regardless  of  your  personal  circumstances,  I think  I can  safely  assume  that  all  of 
us  know  how  to  evaluate  coins  for  long  term  investment  value  and  short  term  speculative  gain. 

The  new  rare  coin  investors,  and  the  Arab  oil  Sheiks  are  among  their  ranks,  frequently 
know  little  or  nothing  about  rare  coins.  They  attach  no  sentimentality  or  sense  of  history  to 
the  rounded  pieces  of  metal.  They  are  merely  objects  in  such  continuing  demand  that  the  pri- 
ces have  risen  steadily  for  30  to  40  years.  However,  they  recognize  the  fact  that  they  need 
counseling  concerning  their  purchases.  They  are  aware  that  dealers  often  have  only  their  self 
interest  at  heart  and  are  not  always  the  best  sources  for  investment  counseling.  Thus  they 
will  be  looking  to  the  business  periodicals  they  read  for  help  in  understanding  the  field. 

And  this  is  where  we  writers  can  prosper. 

Take  a look  at  one  of  the  freelance  writing  guides  such  as  the  annually  updated  WRITER'S 
MARKET  put  out  by  Writer's  Digest  Books.  See  the  number  of  financial  journals  as  well  as 
specialized  publications  reaching  a high  income  audience.  The  latter  include  in-flight  maga- 
zines, city  magazines  and  magazines  for  doctors,  lawyers  and  other  professionals  which  advise 
them  about  finance  and/or  hobbies  (PHYSICIANS'  MANAGEMENT,  VETERINARY  ECONOMICS,  DENTAL  MAN- 
AGEMENT, among  others).  Then  start  querying  the  publications  concerning  the  possibility 
Pf  your  doing  articles  on  coin  investing  for  them. 

If  you  have  not  done  extensive  freelancing  outside  the  hobby  press,  there  are  some  points 
to  watch  when  planning  these  articles.  First,  keep  the  publication's  lead  time  in  mind. 
Magazines  usually  have  a minimum  of  three  months  lead  time  for  articles,  if  they  are  monthly. 
This  often  eliminates  the  value  of  discussing  highly  speculative  items  whose  profits,  if  any, 
will  be  made  over  the  short  haul. 


Second,  remember  that  the  frequency  with  which  your  articles  will  appear  in  a publication 
will  be  determined  by  their  value.  Your  advice  should  be  so  solid  that  readers  can  not  come 
back  at  you  and  say  they  lost  money  doing  what  you  suggested.  Thus  I try  to  stay  with  a dis- 
cussion of  those  coins  which  have  shown  solid  (10%  or  greater)  annual  gains  for  the  past  25 
to  30  years  and  which  were  relatively  unaffected  by  the  coin  market  insanity  of  the 
early  1960's. 

Third,  remember  that  you  can't  tell  people  everything  they  need  to  know  in  one  article, 
but  you  should  give  them  the  tools  with  which  to  learn.  Mention  books  on  grading,  values,  etc 
which  they  can  study  on  their  own  for  in-depth  knowledge.  Mention  the  American  Numismatic 
Association's  library  and  Certification  Service  and  supply  addresses.  Discuss  how  to  eval- 
uate dealers'  offerings  and  what  membership  in  the  Professional  Numismatists'  Guild  and 
FACTS  means. 

Fourth,  when  there  is  space,  explain  the  types  of  numismatic  offerings  that  are  not  good 
investments.  Discuss  private  mint  issues  and  non-circulating  legal  tender.  A new  investor 
needs  to  know  the  difference  between  rarity  and  value  as  it  relates  to  demand. 

Fifth,  discuss  the  minimum  investment  dollars  someone  will  need  to  buy  quality  investment 
material  and  alternative  ways  to  make  such  purchases.  For  example,  the  low  budget  investor 
may  want  to  form  an  investment  club  with  friends,  pooling  small  amounts  of  money  from  each 
member  in  order  to  buy  coins  beyond  the  means  of  each  individual  and  sharing  in  the  profits 
from  resale. 


ANOTHER  MARKETPLACE,  cont. 
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Overseas  journals  should  also  be  studied  as  possible  markets.  The  FINANCIAL  TIMES  OF 
CANADA,  for  example,  might  be  interested  in  such  articles  and  there  are  numerous  other 
publications  in  Canada,  England,  Australia  and  elsewhere.  You  may  need  to  stress  the  coins 
of  the  country  in  which  the  publication  is  located,  though,  as  most  newcomers  to  coin  buyin|^ 
stay  with  money  somewhat  familiar  to  them.  However,  this  should  not  be  a problem. 


The  upsurge  in  rare  coin  investing  means  a potential  boost  in  income  for  those  of  us  who 
free-lance  outside  the  hobby  press.  By  studying  the  markets  and  sending  a few  query  letters, 
you  may  be  able  to  break  into  high  paying  journals  you  previously  thought  were  outside  your 
scope  of  knowledge. 


* * 


THE  NEXT  GUILV  MEETING 


It  It  not  too  acuity  to  atk  tfor  volunteers  to  entertain  dusting  oust  next  meeting.  With 
rare  exce.pttons>,  thlt  requett  has  been  answered  with  " the  Alienee  It  deadening" . The  ruperb 
ringing  ofi  Kama l Ahwath,  the  filne  tklt  by  Paul  Wkltnah,  the  hllanloux  hl-jlnkx  oft  Chuck 
O’Vonnell  and  finle.ndt,  Col.  Bill  Murray' 6 6 kit  and,  o{)  court  e,  the  ladle x o ^ the  Guild,  were 
all  xuccetAfiul  last  yeast.  Ken  Hollenbeck  and  Peggy  Bosigolt.e  helped  out.,  and  l ^ anyone  hat 
been  ovesilooked,  apologies  asie  due,  but  they  do  point  out  that  talent  exlxts  In  our  member- 
ship. Modesty  It  out  o{)  place  when  good  ^rievidt  gathesi. 

you  can  dance,  xlng,  mimic,  act  on.  wnll.e  a xhort  tklt,  [This  doesn't  nule  out  hypncr' 
tism,  whistling,  playing  an  Instrument  on.  anything  that  would  entertain  fellow  members.) 
won’t  you  volunteer  fior  the  Program? 

Vrop  a line  to  Lee  Martin,  who  It  In  charge  o{ [ the  next  program.  VOUR  TALENTS  ARE 
NEEVEV. 
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" Verbal  says  she  wants  to  write  for 
the  ages  and  after  reading  some  of 
her  stuff,  I d say  the  ages  are  about  Jive 
to  eight. 

“ But  seriously.  Verbal's  a very  ac- 
complished writer.  Just  yesterday  she 
sold  a one-page  manuscript  for  $10,000. 
ft  was  a blackmail  note 
You  tan  make  bucks  by  such  bad- 
mouthing  if  you  put  it  in  a frame- 
work called  a “roast.”  The  celebrity 
roast  format,  which  gained  national 
attention  and  affection  on  TV,  has 
spread  to  the  common  folk) 
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MEET  YOUR  NEW  MEMBERS 


DR.  E.  DWIGHT  ARMITAGE  - sponsored  by 
^Alan  Herbert.  Dr.  Armitage  is  the  Curato 

Numismatics  and  Philatelies  in  the 
Students'  Museum  of  Knoxville. 

The  Doctor's  articles  have  appeared  in 
THE  ERRORSCOPE  and  on  a more  or  less  regular 
basis  in  the  POST-TRANSCRIPT.  He  is  a mem- 
ber of  numerous  organizations  and  is  actively 
involved  with  the  Boy  Scouts  and  in  church 
work.  He  is  a prominent  exhibitor,  having 
won  35  "Best  of  Shows"  and  at  least  sixty 
First  Place  awards.  During  the  past  15 
years,  135  awards  have  been  presented  to 
the  good  Doctor. 

The  Guild  is  happy  to  say  "Hello"  to  this 
expert  in  the 


"error"  field. 


JAMES  J.  JELINSKI  - sponsor,  Tom  Haney. 

You  have  seen  this  Heath  Award-winning 
writer's  by-line  in  THE  NUMISMATIST,  and  he 
is  also  co-author  of  several  books,  including 
GRADING  COINS:  A COLLECTION  OF  READINGS. 

He  is  President  of  one  of  the  hobby's 
most  prominent  numismatic  organizations, 
namely  Essex  Numismatic  Properties,  Inc. 

As  a full-time  professional  numismatist,  it 
is  nice  to  report  he  is  also  actively 
volved  in  numerous  state  and  national 
rganizations . He  specializes  in  U.  S. 
coinage  prior  to  1933. 


P 
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He  is  employed  by  a large  chemical  organi- 
ation  as  Sales  Manager  and  Customer  Service 
expert . 

Fellow  members  should  enjoy  contact  with 
a numismatist  knowledgeable  in  the  War 
Between  the  States. 

DEAN  M.  RYDER  - sponsored  by  Ray  Byrne  & 
R.C.  Willey.  His  articles  have  primarily 
been  viewed  in  the  CANADIAN  NUMISMATIC 
JOURNAL  and  the  excellent  NUMISMA*LIST. 

Dean  belongs  to  practically  every  national 
organization  and  specializes  in  Ancients, 
Medieval  and  Canadian  Maritime  material.  He 
compiled  the  Index  to  the  CANADIAN  NUMISMATIC 
JOURNAL,  covering  1967-76. 

He  manages  the  Ancient  and  Maritime  Coin 
Department  of  International  Coins  & Currency. 

DAVID  E.  SCHENKMAN  - sponsor  Ray  Byrne. 
This  expert's  by-line  has  been  displayed  in 
THE  NUMISMATIST,  the  TAMS  JOURNAL  and  "Fare 
Box"  and  the  CIVIL  WAR  TOKEN  SOCIETY  JOURNAL. 

He  also  produced  the  book,  A SURVEY  OF 
AMERICAN  TRADE  TOKENS.  He  is  the  co-author 
of  the  "Tokens  & Medals"  article  with  Joseph 
Levine  in  NUMISMATIST.  He  holds  ANA  #45701 
and  is  a long-time  member  of  TAMS  and  AVA. 

His  full-time  position  is  Credit  Manager 
and  we  are  sure  he  will  be  a credit  to  the 
Guild . 


H.  JOSEPH  LEVINE  - sponsor  Ray  Byrne. 

He  is  co-author  of  a monthly  article  in  THE 
NUMISMATIST,  "The  Token  Collector  Page" 
("Exonumia  Notebook").  He  is  a member  of 
organizations  covering  the  world  of  tokens 
and  medals  and  obviously  specializes  in  that 
area. 

He  is  the  President  of  PCAC.  Unfortu- 
nately, data  appears  to  be  limited  about 
this  new  Guild  member,  but  it  is  obvious  NLG 
has  profited  by  accepting  an  expert  in  the 
TAM  field. 


TED  UHL  - sponsor  Russell  Rulau.  The 
sponsor  obviously  leads  to  a clue  where  the 
Uhl  by-line  has  been  seen  - WORLD  COIN  NEWS, 
and  Uhl  is  the  ex-Editor  of  OIN. 

He  is  an  internationally  involved  numis- 
matist. The  organizations  he  belongs  to 
cover  the  gamut  of  world  subject  matter. 

He  specializes  in  world  banknotes  and  is  a 
full-time  numismatist  and  notaphilist.  This 
former  journalist  can  be  expected  to  continue 
his  writings,  hopefully  with  the  addition  of 
the  NLG  to  his  by-line. 


JOE  T.  POLLOCK  - sponsor,  Lee  Martin. 

The  TIMES  in  Hammond,  Indiana,  is  a regular 
showplace  of  his  by-line.  His  column  appears 
once  a week  and  more  than  75,000  Hoosiers 
appreciate  the  quality  writing  by  this 
expert.  His  by-line  has  also  been  viewed  in 
COIN  WORLD. 

Specializing  in  silver  dollars  and  frac- 
tional currency.  Pollock  belongs  to  numerous 
numismatic  organizations  and  holds  #752  in 
the  Civil  War  Token  Society. 


How  is  a copyright  obtained? 

The  first  step  is  to  write  for  an 
application  form  from  the  U.S.  Copy- 
right Office,  the  federal  agency  that 
administers  the  copyright  law.  The 
form  must  be  completed  and  re- 
turned, along  with  the  required  num- 
ber of  copies  of  the  item  to  be 
copyrighted  and  a $6  registration  fee. 
Generally,  one  copy  of  unpublished 
works  is  sufficient,  while  two  copies 
of  published  works  are  required. 
Questions  should  be  addressed  to  the 
Register  of  Copyrights,  Library  of 
Congress,  Washington,  D C.  20559. 


continued 


NUMISGRAM. 

subjects  and  the  history  behind  the  issue  are  all  background  data  for  the  writer.  ^ 

If  you  haven't  been  paying  attention  to  ingots,  you  are  probably  unaware  of  the 
depression  in  this  field.  Only  a few  mints  continue  to  produce  one-ounce  silver  bars  with 
attractive  subjects  at  reasonable  prices.  They  are  among  the  best  bargains  in  today's 
hobby.  It's  true  that  over-production  and  over-pricing  caused  the  collapse  in  that  field, 
but  it's  equally  true  that  the  ailments  were  corrected  when  the  tree  labeled  "dishonesty" 
withered  in  the  face  of  collector  apathy.  If  you  write  a newspaper  column,  now  is  the 

time  to  alert  your  readers  to  the  bargains  in  the  ingot  field. 

One  field  neglected  by  writers  for  obvious  reasons  is  the  subject  "how  and  where  to 

sell  your  coins".  An  investigative  reporter  would  find  an  area  that  would  make  the 

Watergate  scandal  look  like  a picnic.  Some  of  the  problems  involved  include  ads  asking 
to  buy  coins  and  then  selecting  only  the  choice  coins  and  returning  the  balance  to  the 
would-be  seller.  Advertised  buying  prices  show  little  reality  to  the  actual  price  paid. 

The  coin  collector  who  wants  to  sell  his  silver  coins  is  in  for  the  shock  of  his  life 
despite  the  fact  that  silver  does  have  a specific  value.  The  prices  offered  for  his  coins 
range  all  over  the  pricing  map.  Few  coin  dealers  can  buy  and  sell  directly  to  the  final 

user  of  the  silver.  Most  coin  dealers  act  as  middlemen  to  middlemen  and  unfortunately, 

■ - — — " . • \ 

if  the  seller  is  not  knowledgeable,  prices  can  be  from  as  little  as  10%  over  face  to  more  ^ 
than  300%. 

Our  hobby  has  more  than  enough  critics  on  the  written  page  and  this  Numisgram  isn't 
meant  to  stress  the  faults.  Wouldn't  it  be  nice  to  write  a story  showing  what  happens  to 
silver  coins  when  they  are  purchased  and  why  it  would  be  practical  to  sell  directly  to  the 
dealer  offering  the  most,  etc.?  Perhaps  the  answer  is  a guidebook  stressing  the  ethical 
coin  dealer.  (Just  because  a coin  dealer  offers  a few  percentage  points  over  face  for  a 
coin  doesn't  mean  he  is  unethical,  but  it  indicates  he  is  way  down  the  list  when  it  comes 
to  reselling  for  the  final  profit.) 

Gold  and  silver  are  known  speculator  items  but  if  you  want  to  see  real  speculation, 
watch  the  worldwide  buyers  in  currency.  The  U.S.  dollar  is  a yo-yo  used  as  a guide  for 
everything's  value.  Fluctuation  is  the  key  word  and  as  inflation  climbs,  the  dollar  drops. 

Before  I say  goodbye,  I hope  members  will  consider  the  need  for  books,  especially 
pricing  books,  for  worldwide  material  dated  before  1750.  The  hobby  would  also  enjoy  and 
appreciate  a book  giving  the  value  of  modern  medals  other  than  Franklin  Mint  issues.  There 
is  an  additional  need  for  investment  publications  written  in  a non-technical , non-computer 
language  and  aimed  at  the  lady  who  is  confused  by  mathematics  but  who  would  like  to  invest 
in  a hobby  that  has  proven  profitable  over  the  years.  w 

There  are  many  numismatic  valleys  waiting  for  Guild  members  to  build  bridges  across 


via  books. 
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COINS  + CURRENCY  + MEDALS 


Round  The  World 


GOLD  + CROWNS  + PROOF  SETS 


SASE  For  Our  Bargain  Lists 


Please  Name  Your  Specialty 

MEMBER:  Life  # 1 10  ANA,  ANS,  PNG,  SCPN.  SPMC,  IAPN,  Others. 


live. 

“Pronto  Service" 

4514  No.  30th  Street  Omaha.  Nebraska  68111 
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Iola,  Wisconsin  54945 


NUMISMATIC  NEWS  WEEKLY 
COINS  MAGAZINE 
WORLD  COIN  NEWS 
COIN  PRICES 

STANDARD  CATALOG  OF  WORLD  COINS 
STANDARD  CATALOG  OF  WORLD  PAPER  MONEY 
GUIDEBOOK  OF  FRANKLIN  MINT  ISSUES 
OLD  CARS 


serving  over  400,000  collectors 


krau$e*publications 


LOW  COST  CUSTOM  CASTING 
of  COINS,  MEDALS,  BADGES 
and  EMBLEMATIC  JEWELRY 
for  ANNIVERSARIES,  AWARDS, 
PROMOTIONS,  DEDICATIONS, 


CONVENTIONS  and  REUNIONS 


Send  for  prices  and 
free  sample  medal! 


^ AVAILABLE! 


ALL  YOU  WANTED  TO  KNOW 
ABOUT  MODERN  U.S.  PAPER  MONEY 
BUT  DIDN’T  KNOW  WHO  TO  ASK* 

1977 SIXTH  EDITIONS. 
THE 

STANDARD  HANDBOOK 

of 

MODERN  UNITED  STATES 
PAPER  MONET 

By  Chuck  O’Donnell 


Castings 


M20-B  SOUTH  RITCHEY  STREET 
SANTA  ANA,  CALIFORNIA  92705 


SUPPORT  THE  JUNIOR  NUMISMATIST 
and  ED  McCLUNG,  NLG 


Order  from  distributors,  dealers 
everywhere  or  direct  from  the  publisher. 


$15®Ead, 


HARRY  J.  FORMAN,  INC. 

Phone  215-2244412 

P.O.  Box  5756-  Philadelphia,  PA  19120 


THE  PROUD  SYMBOL  OF  AMERICAS 

FOREMOST  MEDALIST 


Creating  finely  sculptured  medals  and  medal- 
lions is  an  art  and  a tradition  that  we  began 
in  1900.  It  has  been  our  continual  dedica- 
tion to  the  highest  levels  of  excellence  in 
design  and  production  that  has  earned 
us  recognition  as  "the  foremost  art 
medalist  in  America".  We  are  proud 
to  have  been  selected  to  produce  sue? 
pre-eminent  works  as: 

• Presidential  Inaugural  Medals 

• The  Congressional  Medal  of  Honor 

• The  National  Medal  of  Science 

• The  Peabody  Awards 

• The  Pulitzer  Prize 

• The  Caldecott  & Newberry  Awards 


Plus  many  other  notable  works  of  medallic  art. 


Medallic  Art  Company  brings  its  unique 
skills  to  the  creation  of  commemoratives 
offered  periodically  in  The  Art  Medalist. 

\ The  Art  Medalist,  the  official  publica- 
tion of  Medallic  Art  Company,  is 
available  at  no  charge  to  Numismatic 
Literary  Guild  members.  Simply  send 
us  your  name  and  address  and  re- 
/ quest  a subscription  to  The  Art  Med- 
/ alist. 


Medallic  Art  Company 

Old  Ridgebury  Road 
Danbury,  Conn.  06810 

(203)  792-3000 
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Redfield 

Wilkison 
and you 

You  may  already  know  us  as  the  people  who, 
last  year,  purchased  the  LaVere  Redfield  Silver  Dollar  Collec- 
tion; 407,000  of  the  finest  silver  dollars  ever  minted.  At  $7.3  mil- 
lion, it  was  the  largest  transaction  in  numismatic  history.  It  even 
got  us  into  the  Guinness  World  Book  of  Records. 

As  you  can  see,  Mr.  Redfield  collected  quality 
and  A-Mark  went  a long  way  to  get  it. 

Or  you  may  know  us  as  the  people  who 
bought  the  Wilkison  Gold  Pattern  Collection.  Wilkison,  a coun- 
try doctor  from  Tennessee,  managed  to  collect  forty-five  gold 
patterns;  more  than  the  Smithsonian  could  get  its  hands  on  and 
over  60%  of  all  the  gold  patterns  known.  The  collection,  now 
valued  at  $5  million,  contains  the  most  expensive  coin  in  the 
world.  Wilkison  collected  quality,  too. 

But  don’t  get  scared  away.  Despite  the  size  of 
these  landmark  collections,  our  bread  and  butter  depends, 
shall  we  say,  on  more  modest  dealings.  In  fact,  65%  of  all  the 
purchases  we  make  come  to  $2,000  or  less. 

Wherever  there’s  quality,  you'll  find  us.  Be- 
cause in  addition  to  being  in  the  business,  we're  also  collectors. 
And  we  want  to  buy  the  best.  On  the  other  side  of  the  coin,  we 
always  have  the  best  to  sell. 

We  also  know  that  collecting  is  more  than  just 
cold,  hard  coins.  So  you  can  be  sure  we’ll  treat  your  collection 
with  respect.  All  the  way  down  the  line,  including  the  bottom 
line.  There  is  no  one  who  will  offer  you  a fairer  price  for  your 

co*nS-  At  A-Mark,  you'll  find  that  selling  your  coins 

can  be  as  rewarding  as  collecting  them.  Which  may  be  why 
some  of  the  finest  coins  from  the  finest  collections  pass  through 
our  hands  every  day. 

Whatever  you  want  to  sell — an  individual  rar- 
ity, an  accumulation  or  an  entire  collection,  call  our  President, 
Gary  Gordon.  In  California,  call  (213)  550-8861,  collect.  Out  of 
state,  call  (800)  421-0436,  toll-free. 

Redfield,  Wilkison  and  you.  You'll  be  in  good 


company. 


You'll  be  in  good 
company 

A-Mark  Coin  Company,  Inc.,  United  California  Bank  Building 
9601  Wilshire  Boulevard,  Beverly  Hills,  California  90210 
In  California,  call  (213)  550-8861.  Out  of  state,  call  (800)  421-0436. 
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FRANKLIN  MINT  CORPORATION 
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